hes aS 






Dec. 15, 1892] 


"THE SPECTATOR: 


(= THE SPECTATOR is published weekly from the offices, No. 14 Cortlandt Street, 
New York, and No. 161 La Salle Street, Chicago. 


t= The subscription price of THE SPECTATOR ts Four Dollars per Annum 
postage prepaid. 


THE SPECTATOR COMPANY, PUBLISHERS. 








Vor, XLIX. THURSDAY, DEC, 15, 1892. No. 24. 








THE sentiment in favor of uniting New York and Brooklyn under 
one government, and thus making a “‘ Greater New York,” with a 
population of over 3,000,000, is gaining ground in the latter city. 
While the principal Brooklyn papers oppose the idea, prominent 
business men are so much in favor of it that they have pledged 
a large sum for the establishment of a new daily paper, whose 
mission it will be to advocate consolidation, and have also 
promised liberal patronage for its maintenance. Brooklyn’s busi- 
ness men feel that they would be gainers by becoming New 
Yorkers, but the politicians are opposed to the proposition. 
Such consolidation would not affect insurance interests especially, 


for we presume the fire losses would continue about the same,- 


while the premium receipts would not be increased by the 
consolidation act. Possibly we might have a fire patrol estab- 
lished across the bridge if Brooklyn should become New York, 
but we could have it just as well’now if the companies would 
agree to have it. New Yorkers generally seem indifferent to the 
matter and are somewhat afraid that it might add to their taxa- 
tion. Still, it would be a nice thing to have New York the second 
or third largest city in the world. 





A CORRESPONDENT says: “I notice in the last issue of THE 
SPECTATOR the article on club assurance. Will you in your 
next number give an opinion on this kind of assurance, and if 
not legal, let us know why not? There is probably $1,000,000 
of assurance written in this county (Monroe, N. Y.) on this 
plan.” Club assurance on the assessment plan originated in 
New York city, and although it was copyrighted, it was soon 
copied by several associations. The Superintendent of Insur- 
ance claimed that these were “wager contracts” opposed to 
public policy, and the associations were forced to abandon the 
business. In accordance with that plan, ten persons took out 
certificates, each for $10,000, each naming as beneficiaries his 
wife (or other person) and the nine other members of the club. 
As these other members had no insurable interest in the life of 
the assured, the Department held that the contract was virtu- 
ally a wager between the parties as to which would live the 
longer. The courts have since sustained this view of the 
matter. In the case of Oliver vs. Mutual Life and Indemnity 
Association and A. E. Root, it appeared that the beneficiaries 
under the certificate were the wife of the assured, A. E. Root, 
and others, some of the defendants being officers of the associa- 
tion. The widow sued for the entire amount of the benefit, 
but the trial court gave judgment against her. On appeal, the 
Court of Appeals of New York reversed that decision on the 
ground that such a contract was opposed to public policy, the 
beneficiaries named, with the exception of the widow, having 
no insurable interest in the life of the assured, and that where 
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the officers of an association were named as such beneficiaries 
“the practice had a tendency to lead to corruption and wrong- 
doing.” We had supposed the club plan had been entirely 
abandoned, and are surprised that it is still maintained even in 
the State of New York, where it has been officially and ju- 


dicially condemned. 





A CORRESPONDENT propoundsto us the conundrum: “Who 
is responsible for rebates in life assurance, the companies or the 
agents?” We are not prepared to answer the question defin- 
itely, but in hazarding a guess we should say: “Both of 'em.” 
In the old days when twenty-five per cent was the maximum 
commission paid out of the first premium, it is not probable that 
agents were giving away any very large portion of their allowances, 
but when the “ lightning agents ”’ came along and offered to get 
more business if they were allowed increased compensation so 
they could give their customers a rebate, up went the commis- 
sions. As soon as the public learned that there were discounts 
to be obtained, the demand for them became general, and all the 
companies were compelled to advance their commissions to 
agents to enable them to engage in this rebate competition. 
Then, as competition waxed hotter and hotter, commissions were 
increased, and rebates became so large that the assured got a 
larger share of the premium for insuring his life than the agent 
did for working up the business. So rapid was the development 
of this evil that frequently the company did not even get a smell 
of the first year’s premium, but carried the insurance for nothing. 
Rebates grew out of the insatiable demand of company man- 
agers for more business, and while it would be impossible to 
say whether an agent or a manager first suggested the idea of 
dividing commissions with the assured, it is very certain that 
there would have been no such division had not the managers 
desired it and made.it possible. As to the cure for the evil, that 
rests with the managers. They have but to decree that there 
shall be no rebates, and there will be none. Every company 
should adopt as its motto the legend : “ Liberal compensation to 
agents, but not one cent for rebate.” Such motto, lived up to 
in good faith, would be better for the companies, better for the 
public, and vastly better for the agents. 





In observing the wonderful progress made by the life assur- 
ance companies of the United States, one is apt to lose sight of 
the fact that the influence. of this great growth is being felt all 
over the civilized world. The three great companies of New 
York have gone out into all lands and their aggressive action’ 
has rudely rattled the dry bones of the companies in the several 
countries of the old world. In England this competition has 
been particularly felt and the English companies have been 
awakened, many of them from what seemed almost a living 
death, to a realization of the fact that they have not got all the 
business in sight and that foreign competitors were in a fair way 
to obtain the lion’s share. One by one have these companies 
bestirred themselves and taken advantage either of their old 
charters or of new ones to get into the field and push actively 
for business. The list of rejuvenated companies is a long one, 
and from present indications it will be but a short time before 
every sound English life assurance office will be transacting all 
the business it can handle. Already they are vying with one 
another as to which can offer the most liberal policy, and 
competition has brought out many new plans, each of which is 
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esteemed the best for the policyholder by the company issuing 
it, and, on looking over the various schemes published in the 
press, it certainly seems that no uninsured person can claim that 
there is no form suited to him. The United States may well 
be proud of all its life assurance companies and all who have the 
welfare of life assurance at heart will rejoice that the benefits 
of that system are being so widely diffused throughout the world, 
mainly through the agency and influence of American compa- 
nies, 





THE returns of seventy-nine English life assurance com- 
panies for the year 1891-2 are at length allin. The follow- 
ing table shows the aggregates of the ordinary business, compared 
with the returns of American companies, for the year 189r : 





| 79 English Cos. | 48 Ame.ican Cos. 




















New business, NN ii 6 hos Sei cawiess 132,977 345,CO9 
3 ee eee $217,000,080 $961,311,684 
OE Signs Lavoe ccacsc cscs 8,350,675 34,515,220 
Total premium income...............+. 73,809 945 149 333,494 
Be 5,905,520 | 2 916, 708 
Interest and other income.............. 34.072,930 39,328 649 
ye  EPeer CPC CEE eee $113,788,395 | $191 628,8 851 
Paid for death claims and matured en-} | 
I lite sei ike hawe a6 0 \ 62,2614 400 56,544 231 
Surrenders and dividends......... .... 9, 460,395 30,498,165 
Annuitants........ EU SS ere 4,523 525 | 2,001,058 
Total to policyholders. ........... | $7 6, 1,245,320 | $89 043 554 
| 
Expenses of management............. 10,701,850 38,690,692 
Total disbursements.............. $86,947,170 $127 734,246 
: | | 
DER ci Ras erecswosesccvcces | 582,557,355 | 777,284 330 


It is only a few years since the English life assurance com- 
panies led the world in the aggregates of their transactions ; 
now the American companies are far ahead and will soon equal 
the transactions of the companies of all other countries com- 
bined. 





Wuat rule, if any, is a company guided by in fixing the 
maximum amount of insurance it will carry on any one life? 
This question was suggested by the paragraph giving the maxi- 
mum amounts carried by the different life assurance companies 
of the United States, which appeared in THE SPECTATOR of 
last week. The accompanying table groups the companies 
according to the amounts written on single lives, and we show 
the amount of assets held and assurance in force in order to 
compare the companies in the same group as to magnitude. 
Group 1 is readily comprehended. The three giant compa- 
nies can each well afford to carry $100,000 on single lives. 
In group 2 we find one company with less than $13,000,000 
of assets and $59,000,000 in force, writing as large a policy as 
a company with nearly $60,000,000 of assets, and another with 
$275,000,000 in force. Group No. 3 presents still wider varia- 
tions, the assets ranging from $3,500,000 to $18,500,000, and 
the assurances in force from $26,500,000 to $103,750,000., 
Two of these companies, as regards assets, and four as regards 
assurance in force, rank higher than the smallest company of 
group 2. The fourth group is noticeable from the fact that 
every company in it (excluding the industrials) exceeds the 
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smallest of group 3, and yet write only $25,000 policies to the 
latter’s $30,000. It would seem, too, from the comparison that 
two of these companies might safely be in the $50,000 class. 
Very wide variations are also to be seen in groups 5 and 7. 
One company in group 5 would fit in better under the $50,000 
class, while four others are quite as large as some in groups 3 
and 4. In point of assets the companies in division 7 are, with 
three exceptions, nearly equal, and would be expected to write 
about the same amount on individual lives. The other three 
should, however, rank higher. 





Assurance in 





COMPANY. 





. MAXIMUM §$100,0-0. 


Equitable, New York 
Mutual, New York.. 
New York Life..... 


. MAXIMUM $50,000. 


Assets. 


Force. 





$133,231,785 


158,124,245 
125,947,291 


$804,894.557 


695,484,158 
614,824,713 


Connecticut Mutual........... 59,728.546 155,043,055 
ree rere 12,870,209 59,077,628 
PI. ong cwigu.eoeeaee 48 808,880 275,674,753 
Provident L. and T......+ «++ | 20,839, 364 85,851,372 


. MAXIMUM $30,000. 


Se ae 


Massachusetts Mutnal.., 


United States....... 


. MAXIMUM §20,000, 


16,673,743 
12,239,529 


60,904,913 
69. 527,665 


pe SS ee 3,427 238 26,535,760 
a errr eee 18,431,984 103,753,521 
NE Sia GihE Gc Sareea eee ae a 11,506,503 61,809 064 
WI POUEUEE op eccincse cnsese 6,297,555 30,649 490 
Wi cs sc tcadedeenses 11,409,924 50,586,622 
. MAXIMUM $25,000. | 

VS en ree 37,393,086 124,907,218 
Se re oe 7,593,930 32,161,776 
IR hash csn cenwwing 13,626,948 * 3,767,882 
Mutual Benefit... ...... 0. 48,924,829 183,171,333 
National of Vermont... ...... | 7,504,149 51, 369, 348 
Pens wo pivdieecee heute 10,033,570 27,102. 425 
PIR vais pee conn déecons 6,889,674 * 6, 801,435 

eee 6,706,886 41,164,116 


See are 5 078,071 30,799,134 
OIE ab nick nee cceecenes ss 1,596 652 5,790,271 
Equitable of lowa Ter ee 827 430 3,870,942 
Joun Hancock... .....068..3- 4,381,591 * 10,592,220 
Mutual of Kentucky.......... 1,929,805 I2 557,021 
INGW EMGIANG. 06000000 secces 21,946,691 87,356,297 
Provident Savings............ 960, 238 69.676,446 
errr rer 7,153 638 39,175,925 
| a ree 7,879,959 57,256,171 
Vermont ...sccsscssccceseccs| 388,908 2,059,748 
6. MAXIMUM $15,000. 
Commercial Alliance .... .... 276,820 19,872,900 
7, MAXIMUM §$10,cOo, 
Connecticut General...... oe .| 2,176,229 9,333,410 
Covenant Mutual.... ........ 362,011 2,973, 871 
BESS | 199,742 4,588, 300 
| rere 157,025 8,257,000 
Life Indemnity and Investment| 210,510 5,029,246 
Life Insurance Co. of Va......| 678,744 * 3,767,882 
MEM eso haNes” cb 0scsess's 1,550,027 5,998,321 
era | 2,358,714 12,580,740 








* Ordinary business only, 


It seems rather strange that such disparities should exist in 
this respect, and it looks very much as though the companies 
were guided more by rule of thumb as regards the maximum 
amount written than by any particular experience. It is con- 
ceded that the easiest man for a life agent to corral is the one 
who already carries assurance, and a company could easily 
increase its business by raising its maximum amount carried. 
We commend this table to the careful consideration of com- 
pany managers and agents, It might also be a good subject for 
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the actuaries to take up at one of their meetings, for to the lay- 
man at least the present rule, if rule there be, possesses neither 
rhyme nor reason, 





Our Charleston correspondent this week sends us the objec- 
tionable sections of the bill now before the South Carolina legis- 
lature, providing that every company doing business in that 
State must pay a license fee of $100, instead of $50, and in ad- 
dition deposit $25,000 in government or State bonds with the 
State treasurer, South Carolina formerly required a deposit, 
but the law was repealed some years ago; its revival at the 
present time is an indication that the “ granger” element, now 
in the ascendant, regards all corporations as “bloated monopo- 
lies,” to be taxed and harassed as much as possible. The 
increased license fee is a small matter, but there will be com- 
paratively few companies that will consent to divide up their 
available assets by depositing a portion of it in South Carolina. 
Every other State might demand such deposit with equal justice, 
so that only the millionaire companies would have any assets 
at all under their own control. A sound, practical argument 
against the bill was presented to the insurance committee by 
O. E. Johnson, Jr., a Charleston agent, and it is to be hoped 
that it will have due weight with the legislature. It is certain 
that if the bill becomes a law, the propertyowners of South 
Carolina will have to pay much more for their insurance than 
they are now doing. 











MORTALITY EXPERIENCE OF THE AUSTRA- 
LIAN MUTUAL PROVIDENT SOCIETY. 


BOUT a year ago we acknowledged the receipt of the re- 
port of the actuary of the Australian Mutual Provident 
Society on the mortality experience of his company for the 
forty years ending with 1888. Mr. Teece has now favored us 
with a copy of part two of his report, dealing with various mat- 
ters of interest attached to his investigations, and also including 
the report of the medical officers. The following are some of 
the points brought out: Endowment assurances increased in the 
ten years, 1879-1888, from fifty per cent to seventy-five per cent 
of the whole life policies, and are now eighty-eight per cent, so 
that the numbers will probably soon be equal. The annual 
rate of mortality on whole life policies is shown to be .978 per 
cent, and on endowments, .511 per cent. With regard to the 
effect on the experience of the influx of new lives, the report 
states that in the first thirty years of the society’s existence it 
issued 46,314 policies, and 35,218 were in force at the end of 
that period. In the forty years embodied in the report 130,243 
policies were issued, and 87,070 were in force at the end of the 
period. After giving the rate of mortality experienced, the re- 
port says: 


‘‘Two inferences appear to be justified by these figures: (1) That the 
lives assured in this society at the 31st December, 1878, have exhibited a re- 
markable vitality, and (2) that the introduction of new business during the 
period 1879-1888 has had the effect of improving the rate of mortality over 
the whole business during that period to an extent represented by about two 
and one-half per cent of the number of deaths. The society’s experience on 
saloon keepers’ lives indicates that an extra gross premium of about sixteen 
shillings per cent on the sum assured would be necessary to provide for the 
extra mortality. The actual deaths among European born policyholders were 
69.8 per cent of the expected, while among the Colonial born they were only 
58.5 per cent,” 


While the results are doubtless reliable, no definite conclusion 
can be drawn as to the relative vitality of European and 
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Colonial born lives over the whole of life; yet the figures jus- 
tify a strong presumption that the Colonial born lives exhibit 
greater vitality than those of European nativity in the A. M. P. 
Society. Regarding female lives, the report shows that where 
the assumed ages are dealt with, the actual deaths among 
females are considerably less than the number expected accord- 
ing to the society’s general experience ; even where healthy lives 
only are dealt with, the actual mortality among females is not 
materially in excess of that among male lives. 

Mr. Teece’s investigation into the mortality experience ac- 
cording to the amount at risk leads him to the conclusion “that 
in these Colonies, as in the United States, the larger policies ap- 
pear to experience the higher rate of mortality, although the 
comparative paucity of the observations among.them renders it 
necessary to accept this conclusion with some caution.” The 
experience of the A. M. P. Society with regard to annuitants 
bears out the proverbial vitality of annuitants. The actual 
deaths among both male and female annuitants have been 
largely below the expected, and, as far as males are concerned, 
have been of persons holding annuities for amounts below the 
average. Mr. Teece adds: “It is entirely due to the high rate 
of interest which the society has been enabled to realize on its 
funds that the annuity business has not entailed serious loss 
on it.” 

The medical examiners’ report made to the actuary and em- 
bodied in his report goes very fully into the experience of the 
society, although admitting the comparative paucity of the data. 
The report concludes as follows : 


You expressed the opinion in your report-in-chief that the society’s mor- 
tality experience has been of a most favorable character, but it is only after 
the causes of death have been examined that we see how exceptionally light it 
has been. During the forty years 5546 deaths were recorded, but of these 
840 were due to violence and 282 to typhoid fever. Mo6re than one-fifth of 
the total deaths were due to causes against which no medical examination 
could guard, It is possible, of course, that the mortality from these causes 
might be reduced by refusing to accept persons whose occupation render them 
liable to accident, or persons residing in localities where the strictest attention 
is not paid to sanitation, but the day for refinements of this description in life 
assurance business is long since past. A high death rate from violent causes 
is perhaps inseparable from the conditions of a new country, but when in 
spite of it our mortality from all causes is at any rate not less favorable than 
that of any office with which a comparison can be made, we think we may 
fairly claim that not only have the principles which have guided the society in 
the selection of risks been sound, but that the care with which the medica] 
examinations all over the Colonies have been conducted has been a large 
factor in bringing about such satisfactory results. 


Mr. Teece is to be congratulated on the compilation of such 
an important work, as this report most certainly is, for he has laid 
the entire life assurance fraternity under deep obligations to 
him. We extend our thanks for the copies of the report sent us. 





INCREASE IN MANUFACTURING INTERESTS. 


HE immense progress made by the manufacturing indus- 
T tries of the United States in the last decade, as shown 
in the eleventh census bulletins, is worthy of notice by under- 
writers. A reference to the table condensed from census re- 
ports which follows, showing the condition of manufactures in 
nineteen of the principal cities of the country in 1880 and 
1890, together with the increases, tells us that the cities are 
steadily growing in importance as manufacturing centres. 

Of those whose statistics are given below, Chicago stands first 
in value of products, with Philadelphia a good second. Yet 
Chicago, notwithstanding the tremendous magnitude of its com- 
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GROWTH OF INDUSTRIES IN NINETEEN CITIES. 
No. of | No. apital Assessed 
: No : Cost of Vahie of : 
Cc . Y P. lation, Ind Est ih. (Excludien Value of Wages Paid. : | Valuation of 
ITIES ears opulation a | nooner Hired Praperty. ) Employed. Res | Materials. Products. fone. 
‘ pik Abia ira ie to oe ea er ee Loa — 
$ | $ / 
1890 105,287 98 616 14,441,916 9,210 5,020, 188 10,095,713 | 19,297,003 58,270,479 
Allegheny, Pa...... { 1880 78,682 55 424 8,451,059 6,471 2,652,774 | 8, $x6, 183 | 13.731,792 34,173,676 
Tacrease. 26,605 43 192 5,990,857 2,739 2,367,414 | 1,277,560 | 5,565,211 24,096,803 
1890 434,439 202 | 5,258 82,526,344 83,091 35:377,538 | 73,614,829 | 140,401,026 278,249,691 
Baltimore, Md...... { 1880 332,313 170 3,683 38,586,773 56,332 15,117, 489 | 47,974,297 78,417,304 244,043, 181 
/ Increase. | 102,126 32 1,575 43,939,571 26,853 20,260,049 25,640 532 61,983,722 | 34,206,510 
: 1890 448,477 252 7,915 116,644,490 90, 198 54,636,695 |  104.631,879 228,104,683 | 822,041,800 
Boston, Mass....... | 1880 =| 362,859 220 | 3,665 47,348,384 59,213 24,924,009 81,688,160 _ 130,531,993 | __ 39, 462,495 
Increase. | 85,638 32 4,250 69,296,116 30,985 29,712,686 22,943,719 77,572,695 | ~~ 182,579,305 
18¢0 806, 343 229 | 10,561 125,849,052 103,683 61,975.702 137,325,749 248,750,184 445,038,201 
Brooklyn, N. Y..... | 1880 | 566,663 180 | 5,201 61,646,749 47,587 22,487,457 129,085,091 | 177,223,142 | 232,925,699 
( Increase. | 239,680 49 5,360 64,202, 303 56,096 39,488,245 8,240,658 | 71,527,042 | 212,112,502 
| 
1890 | 1,099,850 255 9,959 292,477,038 203,108 | 119,146,357 | 386,814,848 | 632,184,140 218,932,562 
Chicago, Ill........ { 1880 | = 503,185 189 | 3,519 68,836,885 79.414 | 34,653,462 179,209,610 249,022,948 117,970,035 
| ————— | —_ ee ome — 
( | Increase. 596,665 66 6,440 223,640,153 123,694 84 492,895 207,605,238 383,161,192 100,962,527 
| | 
| 1890 296,908 | 218 7,664 89,886,796 89,528 43,934,384 | 83,090,968 178,650,185 177,773+240 
Cincinnati, O....... { 1880 255.139 | 173 | 3,27 50,533,100 54.517 | 19,553,629 | 62,376,710 105,259, 165 169, 91 305,635 
Increase. 41,769 | 45 | 4,388 39, 353-696 35,011 | 24,380,755 | —-20,714,258 73,391,029 8, 467,605 605 
| | 
1890 261,353 | 181 2,300 56,826,496 48,771 { 27,596,408 58,763,062 104,199, 169 99,614,055 
Cleveland, O....... 1880 | 160,146 T36 | 1,055 19,430,989 21,724 | 8,502,935 | 31,629,737 48,604,050 70,548,104 
Increase ase. | IOI,207 45 1,245 37:395:50°7 27,047 19,093,473 27,133,325 55,595,119 29,065,951 
( 1890 | 106,713 | 103 760 16,122 168 10,556 8,298,235 14,091,544 28,794,792 66,624,750 
Denver, Col........ | 1880 | 35,629 | 59 259 2,301,850 2.944 1,574,438 | 5»715,215 9,367,749 16,194,091 
! Increase. | 71,084 44 501 13,820,318 7,612 6,723,797 | 8,376, 329 19,427,043 50,430,659 
1890 | 205,876 259 1,744 43,275,940 38,281 18,911,712 | 41,225,534 77,939,177 143,993,438 
Detroit, Mich....... § 1880 | = 116,340 100 919 15,594,479 16,110 | 6,306,460 18,150,995 30 181,416 83,198,040 
, ( enone 89,536 | 59 825 27,681,461 22,171 | 12,605,252 23,074,539 | 46,857,761 60,795,398 
5 105,436 120 1,056 14,510,379 15,957 | 7,793,899 18,316,095 32,023,851 58,205,890 
Indianapolis, Ind... i 1880 75 056 84 688 10,049,500 10,coo | 3,917,114 | 19,198,102 27,453,089 48,099,940 
Increase. 30,380 | 36 368 4,460,879 5,967 | 3,876,785 | Dec. 882,007 4,570,762 TO, 105,950 
161,129 | X31 1,622 30,542,947 24,807 11,034,028 | 22,879,000 | 45,452,209 81,306,916 
Louisville, Ky...... 1880 123 758 121 1,108 21,767,013 17,448 5,835,545 21,207,110 35»423,203 65,809,000 
Increase. 37.371 Io STy 8,775,934 7,359 5,198,483 1,671,890 10,029,006 | 15,497,916 
1890 204,468 174 2,867 64,285,595 41,127 19,298,998 | 51,717,457 91,354,933 | 105,484,055 
Milwaukee, Wis.... { 1880 115,587 113 844 18,766,914 20,886 6,946, 105 | 28,975,872 43,473,812 | 55,875,969 
( Increase. | 88,881 6I |; 2,023 45,518,681 20,241 12,352,893 22,741,585 47,881,121 | 49,608,086 
. 
1890 | 181,830 185 | 2,413 53,847,452 43,302 24 568,961 | 38,074,115 81,399,137 | 112,512,539 
Newark, N.J....... 1880 | 136,508 127 | 1,319 25.679,885 30,046 | 13,171,339 44,604,335 69,252,705 | 83,364,410 
| Increase. 45,322 58 | 1,094 28,167,567 13,256 11,397,622 \Dec. 6,530,220 12,146,432 29,148,120 
| j 
1890 242,039 129 | 1,872 20,695,794 22,563 9,792,504 | 17,575,888 34:770,519 131,915,059 
New Orleans, La... 1880 216,090 8 | ons | 8,565.303 9 504 3,717,557 10,771,892 18,808,096 91,794,350 
Increase, 25,949 44 | 957 12,130,491 13,059 6 074,947 | 6,803,996 15,962,423 40,120,709 
1890 140,452 77 | 626 15,626, 169 7,533 4,797,482 | 27,779,394 38,961,523 19,989,715 
Omaha, Neb........ 1880 30,518 49 | 154 I 835,800 1,688 726,918 =| 2,527,470 4,20, 866 7,512,683 
Increase. | 109,934 28 | 472 13,790,369 5,845 | 4,070,564 | 25,251,918 34,680,657 12,477,032 
. 1890 | = 1,046,964 289 | 18,148 362,895,272 253,673 132,436,268 | 302,623,539 564,323.762 974,338,294 
Philadelphia, Pa.... 1880 | 847,170 224 | 8,567 187,148,857 185,527 64,265,966 199,155,477 324,342,935 581,729,759 
Increase. | 199,794 65 | 9,581 175,746,415 67,546 68,170,302 | 103,468,062 239,980,827 392,608,535 
} 
1890 | 132,146 154 1,883 54,274,227 37,955 18,789,500 36,674,308 71,810,173 140,617,060 
Providence, R. I.... {| 1880 | 104,857 117 | 1,205 27,177,006 22 891 9.464.110 | 22,794,227 42,597,512 115,581,700 
Increase. | 27,289 37 | 678 27,097,221 15,064 9,325,390 | 13,880,081 29,212,661 25,035,360 
1890 | 298,907 20r | 3,965 65,612,049 46,850 29,860,057 77,188,061 131,263,713 312,062,960 
San Francisco, Cal. 1880 | 233,959 174 | 2,971 35,368,139 28,442 14,928,534 | 47,978,072 77,824,299 244,477,360 
Increase. | 65,038 27 994 30,243,910 18,408 14,931,523 | 29,209,989 53 439,414 67,585,600 
133,156 116 1,421 21,438,588 17,485 9,731,588 15,054,160 31,068,200 121,439,930 
St.Paul, Minn. .... 1880 | __ 44-473 89 | 593 3,738,791 5,230 2,254,340 | 5,719,067 10,286, 363 24,000,000 
Increase. | 91,683 27 | 828 17,699,797 12,255 7477248 9,335,093 20, 781,837 9714391939 
: 











ae 


Ue hal 





Dec. 15, 1892] 


mercial and manufacturing enterprises, has only two fire insur- 
ance companies with $750,000 of capital, to call that city their 
home. Philadelphia, though second as regards value of pro- 
ducts, has the greatest amount of capital invested in factories. 
There are seventeen stock fire insurance companies in Philadel- 
phia, having $8,452,875 of capital, There would seem to be 
room and business for more companies at Chicago, for in addi- 
tion to its stock companies, Philadelphia helps to support many 
mutuals, 

In the list given are included only those cities whose returns 
have been issued and whose population in 1890 exceeded 100,- 


000, smaller cities. being omitted for the sake of brevity. The . 


larger ones, however, may be accepted as fairly indicative of 
the growth of manufactures in cities throughout the United 
States. With the increase in numbers of, and the larger lines 
required by, manufacturers, came the necessity for greater in- 
surance facilities. The number of all American and foreign 
stock companies and mutual companies having $15,000 or more 
of assets which operated in this country increased from about 
450 in 1880 to about 580 in 1890, and still the demand for insur- 
ance exceeds the ability of the companies to supply it. 

That much of the credit of this increased prosperity in manu- 
facturing businesses is due to fire insurance, which, by guar- 
anteeing the capitalist against absolute destruction of his prop- 
erty, enabled him to push on into new fields of investment, 
cannot be denied. In what condition would the various indus- 
tries included in this report have been now, had it not been for 
the fostering and beneficent influence of fire insurance? 
Certainly not in the advanced position they now occupy. In 
looking over this exhibit, if underwriters feel a measurable 
degree of pride, it is quite pardonable ; as is also their desire to 
have a little protection themselves, say to the extent of eighty 
per cent coinsurance clause. 











SPECTATOR SURVEYS. 


Ir is refreshing sometimes in the midst of the worry and turmoil of loss pay- 
ing to come across claimants who possess a conscience. Several companies 
have from time to time received amounts from past claimants which they 
have termed conscience money, but it is hardly probable that many have had 
the experience of seeing a claimant refuse an amount awarded to him fora 
loss. A short time ago fire destroyed the goods of a merchant in a town not 
very remote from New York. In reporting to the company he stated that 
his loss would be about $1500. An agent was sent to settle the claim, and 
became convinced that the damage was not over $600. He decided, however, 
to submit the matter to appraisal, and was somewhat surprised when the 
appraiser fixed the loss at something over $1100. Having bound his com- 
pany, he thought the best thing to do would be to pay the loss, and a check 
was accordingly sent to the insured for the amount. Judge of the surprise of 
the officers of the company, however, when the check was returned with a 
letter from the insured stating that he had only lost about $400, and would 
not take more than that sum, That man ought to have his insurance free 


hencefcrth. 
: * * * » 


THE retirement of H. C. Keyes from the city department of the Commer- 
cial Union was a surprise, but it is quite probable Mr. Keyes will soon reap- 
pear in a position where his extensive knowledge of the city business will be 
serviceable and profitable to another company. 

* * te * 

THERE is considerable difference of opinion among the companies on the 
subject of minimum rates on retail stocks, The exemption of stocks in build- 
ings occupied as dwellings above the first floor cuts out a majority of such 
risks from the ratings, and as there are very few, it any, exclusive stocks such 
as are mentioned in the latest ratings, the actual application of the rates is 
limited to a small numter of risks. ‘Then the question is mixed up with the 
branch office methods in a way that threatens entanglements. The companies 
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may not permit branch offices to pay more than fifteen per cent, but what is 
the limit they may pay to the agents in charge of branch offices? The other 
aspect of the case is that the adoption of the minimum rates will bring all the 
risks within the fifteen per cent commission rule and the eighty per cent coin- 
surance clause, It is this view probably that will secure the final adoption of 


the rates. 
* & e 


THE amendments to forms of floating policies will hereafter be committed 
to the companies engaged in writing such policies, provided that all such 
amendments shall be reported to the manager of the Tariff Association and 
by him promulgated to all members. 

» 4 * * 

Ir is known that the opposition of a few city companies to the abolition of 
rebates is founded on a desire to have dwellings rated by the Tariff Associa- 
tion. Those companies are willing to join in giving up rebates if dwellings 
are rated, This proposal, however, is not acceptable to several of the English 
companies, who are afraid that the new tariff companies, few though they be 
in number, would enjoy an advantage outside of the tariff if dwellings were 
rated. There is a practical deadlock on the question. 

* . * * 

THE secretary of the Greenwich was about right when he remarked that 

‘** minimum rates” means ‘‘ maximum rates” with a majority of companies. 
. » * * 

THERE is quite rivalry among railroad brokers for the January 1 lines of 
the Central of New Jersey, New York Central and West Shore, Long Island, 
and Atchison, Topeka and Sante Fe Railroads. Some New England rail- 
road lines, which used to be in the market at this time of the year, have been 
absorbed by amalgamations with non-insuring roads, 

* * * * 

SEVERAL of the agency companies are from time te time disturbed by the 
rates made by local boards in electric motor, light and power houses in small 
cities. Reports of policies on buildings which are designated as of fireproof 
construction, but in reality contain wooden ceilings, floors, partitions, etc., 
written at one per cent, call for prompt rejection, Such a case occurred in 
one of the cities in central New York, where more than a dozen policies were 
canceled in one day for inadequacy of rate. 

* * « * 

A WILLIAM street broker learned that by two slight changes in a building 
occupied by a printery on Fuiton street every one of tive tenants could secure 
a reduced rate. Having arranged first to secure the reduction, he waited on 
the other tenants, explained the situation and took in four of the fire risks, 
Then one of the parties gave up the use of benzine and the broker bought two 
dozen fire buckets, and the rate was changed. The story came out when one 
of the ‘‘ left” brokers told how he lost a customer. 

* x * ° 

A BuFFAL® letter says that the agents of sprinkler companies are soliciting 
sprinkler jobs in that city and informing propertyowners that if they will 
equip their buildings a fifty per cent reduction in their insurance can be se- 
cured. If the Buffalo agents refuse the concession, it is stated, the requisite 
insurance can be obtained of New York companies. This is a clear case of 
deception. The New York companies will charge Buffalo rates on Buffalo 
risks, no matter what the sprinkler agents may say to the contrary. 

* * * 7 

THE early advent of a mammoth individual underwriting scheme on the 
Lloyds principle is predicted. This is the Beecher, Schenck & Co. project. 
If the rumored plans of the projectors are carried out, there will be a lively 
time with the new project before the spring season, 

* ~ * * 

‘Tue Suburban Tariff Association now includes Putnam and Rockland coun- 
ties within its jurisdiction and rates for city companies are being circulated. 
There is still some friction on the commission question, arising from the will- 
ingness of companies to pay twenty per cent for dwellings. 

* * + * 

A PINCH in the Staten Island cottcn warehouses is reported, and a few com- 
panies are said to be holding out for higher than tariff rates. But the real 
cause is the reduction of lines on cotton risks. 

* * * * 

As indicating the changed opinions of the companies, a broker who controls 
a considerable number of summer hotel risks says, that whereas ten years ago 
it was almost impossible to insure any of them for a large amount and a ma- 
jority of companies treated them as prvhibited risks, now the same companies 
are seeking them for sound lines. 
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CORRESPONDENCE. 





SOUTH CAROLINA. 
[FRoM AN OCCASIONAL CORRESPONDENT. | 


Enclosed you will find a copy of the insurance bill introduced in the legis- 
lature of this State, together with a copy of the remarks of O. E. Johnson, Jr. 
(one of the committee of the Charleston Board of Fire Underwriters) before 
the ways and means committe of the House, so that your many readers may 
see exactly what is proposed by the bill and something of what has been done 
n this matter. 

The measure appears to be a pet one with the chief executive of the present 
Farmer's) administration. A new issue of bonds is to be floated soon, and 
having been unsuccessful so far in arranging for the disposal of same, it looks 
as if the determination is to fall back on the insurance companies, and force 
them toe ‘‘ fork out” their money for these bonds or else they must leave the 
State. In consequence of this, neither rhyme nor reason has been of effect, 
and thecommittee has decided by a vote of eight to six to report the bill 
favorably to the House. The minority of the committee will make the fol- 
lowing report to the House. 

The undersigned, a minority of the ways and means committee, to whom 
was referred a bill to require and regulate licenses and license fees in this 
State from foreign insurance, banking and other life foreign corporations 
except national banks and except benevolent institutions organized under the 
grand lodge system, beg to submit the following as their reasons for objecting 
to the favorable report of the above bill. 

1. That a deposit law has already been tried in this State, and it worked to 
such disadvantage to the people and the chief interests of the State that the 
same was repealed, 

2. That a deposit of $25,000 in either South Carolina or United States four 
per cent bonds, deposited with the State treasurer, will in no way guarantee 
the protection to the people from loss that the bill is suppposed to contem- 
plate. 

3. That the passage of such a law will drive out of the State many of the 
insurance companies now doing business in the State, causing thereby a 
natural loss in revenue to the State and counties, and at the same time making 
jt more difficult to obtain insurance, especially upon country risks, 

Whilst it would seem that such a bill would stand no chance even before a 
body of ordinary intelligence, still as it is very generally stated and believed 
that many of the present Solons are subject to the orders of their ‘* King,” it 
would not therefore be surprising if it is enacted. Indeed, the insurance 
agents all over the State are already counting noses, wondering who'll be 
left, and which of the insurance companies will comply with the extraordinary 
conditions of this bill. 

The following are the sections of the bill relating to licenses and deposits: 

SECTION 1. That on and after the passage of this act, foreign insurance com- 
panies of al] classes, such as marine, surety, security, guarantee, hail storm, 
live stock, accident and other like insurance companies, foreign ,Jand loan 
associations, foreign building and loan associations, foreign banking associa- 
tions, and all other like classes of like business, not incorporated under the 
laws of South Carolina, except national banks, and except benevolent institu- 
tions organized under the grand lodge system, shall each, before transacting 
any business in this State, pay a license fee of $100 to the comptroller-general 
at the date and time now required by law for insurance companies to pay their 
license fee: Provided, That the provisions of this act shall in no way apply 
to the societies, lodges and associations named in section 5 of an act entitled 
** An act to require foreign co-operative assessment companies to comply with 
the insurance laws of the State, and to clearly define who shall be considered 
agents of insurance companies,” approved 24th December, A. D., 1883. 

SEc. 5. Every such foreign company, or association, or individual, or individ- 
uals, residing out of the limits of the State of South Carolina shall, before 
receiving a license as prescribed by this act, deposit with the State treasurer 
valid bonds of this State amounting at their face value to $25,000, which bonds 
shall be receipted for by the State treasurer, and specially deposited by him in 
the vaults.of the treasury ; and whenever such foreign company, association, 
individual or individuals shall cease to do business in this State, and shall have 
settled or shall have been discharged from all claims against them held by 
citizens of this State, said bends shall be delivered up to the proper party on 
presentation of the treasurer’s receipt. While said bonds are so deposited the 
owner of the same shall be entitled to collect the coupons and use them. 

Sec. 6. All bonds deposited with the State treasurer as required by this act 
shall be held by the said State treasurer as trustee for the benefit of the policy- 
holders in such companies in case of any loss upon the failure of any such 
company to pay said loss. 

Sec, 7. Whenever any loss covered by insurance occurs and the same is not 
settled, and suit is begun for the collection thereof, the plaintiff, in order to 
secure his recovery, may give notice to the State treasurer of the pending of 
said suit, and of the amount claimed, after which time the State treasurer shall 
hold the bonds in his hands subject to the order of the court on final deter- 
mination of said suit, the collection of which shall be as now provided by law 
for the enforcements of judgments. 

Sec. 8. Whenever any agent, person, corporation or company doing business 
in this State under the provisions of this act desires to withdraw from this 
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State, and will satisfy the State treasurer that all suits of which notice has 
been given to him have been fully satisfied or released, or whenever no notice 
has been given, and when all rights under existing policies have been satisfied 
and released, then said treasurer shall return to said agent or party the bonds 
so deposited. . . 

Sec. 9. That all the penalties and forfeitures heretofore incurred by insur- 
ance companies under the existing laws of this State, for failure to comply 
with the law, shall apply to and be incurred by any company which may here- 
after fail to comply with the requirements of this act. 

Src, 10. That all acts and parts of acts inconsistent with this act be, and 
are hereby, repealed. 

REMARKS OF O. E. JOHNSON, JR., OF CHARLESTON, S. C. 

There are, in the main, two features in this bill. The first provides that 
there shall be a State license fee of $100—which is just double the present 
fee of $50—which fee will then be as large, if not the largest fee exacted by 
any State in the Union, in proportion for premium receipts, for licensing pro- 
tection to its citizens against the destroyer. 

Few interests are now as heavily taxed as that of insurance, and whilst we 
are considering a proposition to still further increase the expenses of con- 
ducting this business in our State, it should be remembered that it is the 
insuring public who make up the resources of the insurance companies, and 
out of their pockets must come the money with which to pay the increased 
expenses as well as the losses of the business, and whenever any such legisla- 
tion as this is enacted the cry of the insurance companies always is: ‘‘ Increase 
the rates, increase the rates.” But we will not dwell on this feature of the 
bill, as it is overshadowed in its importance by the other. 

The second feature provides that a deposit in value of $25,000 with our 
State treasurer is required in securities, limited and restricted to bonds of this 
State, and no other. For what purpose is this deposit? Is it to create a 
market for the bonds of our State, in order that its maturing debt may be re- 
funded? Is the State of South Carolina obliged to resort to this method in 
order to get rid of its bonds? We will not believe it, and we cannot afford 
to take any such position, for the slightest appearance of it even would greatly 
embarrass us in the effort to dispose of the entire issue of our bonds, as well 
damage the credit of our Stateimmeasurably. There can then be but one 
other intention, and that is, te provide for the better protection of the policy- 
holder, and if this is correct, why should not the company have the option and 
right accorded them of investing their funds in acceptable securities of their 
own selection? In United States bonds for instance, which provide protection 
equally as good as the bonds of any State? This right has been accorded 
them in every other of the few States having a deposit law, and why shall South 
Carolina be the only State in the Union to deny it and restrict the companies 
to bonds of its own issue alone ? 

But is any kind of a State deposit law a good law? Does it 
give the protection for which it is intended? Let us investigate and 
see: A deposit law requires a certain portion of the assets of the insurance 
company to be deposited in each and every State having such a law, thus re- 
moving from the contrel of the company so much of its securities as not only 
to weaken it, but in the event of other States exercising the same privilege 
and enacting the same law, it will take, in round numbers, nearly one anda 
quarter million of dollars from each company that could stand it (and the 
fewest of them could stand it) for State deposits alone. Now, I ask, if any 
such law as that is right? The strength of an insurance company, like that 
of an army, consists in the concentration of its resources for use at the place 
of need. Without a State deposit law, the entire assets of a company are 
subject to the just indebtedness of that company wherever that indebtedness 
may be, whilst with this law, the entire assets of a company are unavailable in 
cases of emergency. For this reason the principle is a wrong one, and the 
majority of the companies notify us that they would rather retire from the 
State which proposes to exact such a law rather than comply with it, and 
whether there will be any of them left, in event of the passage of this bill, 
providing that bonds of the State alone shall be the acceptable security, is a 
matter of grave doubt with us. Now, even putting the best interpretation on 
it we can, that some few will remain, what will be the result? 1st.—Large 
interests which now require the full protection of every fire insurance company 
will be unable to get anything like that which they need, and will be necessi- 
tated to go outside of the State to companies which pay neither license nor 
taxes, necessitating insurance in unauthorized and oftentimes doubtful com- 
panies; or else a few of the companies will comply with the law and the 
others will remain outside and reinsure or pool the entire business, all of which 
will largely reduce our State’s revenue as well as encourage a monopoly of 
the business by a few companies, instead of inviting competition and encourag- 
ing people to spend their money at home within the bounds of our State and 
under its protection. 

2d.—A reduction in the number of companies will reduce competition, and 
that means an increase in rates. The companies that make the deposit would 
reap the benefit of high rates and the other advantages of monopoly. This 
has been the case in so many States that have tried it, that with three excep- 
tions they have all repealed these laws, and have opened their gates so that 
all companies, whose statements were satisfactory to their State officer, could 
enter and compete for the business, as well as swell the State’s revenue. If a 
good law is desired, why not follow the example of those States that have 
tried State deposit laws, but, finding that such a law has failed to produce the 
good results aimed at, have repealed them. and have adopted in its stead a de- 
posit law of this character, viz.: ‘‘Foreign companies must'file certificates show- 
ing that they have’on deposit with the proper officer of some State of the United 
States securities to the amount of $200,000 for the protection of all policy- 
holders in the United States.’’ And these are the States which have adopted 
the above law: Illinois, Indiana, Kentucky, Massachusetts, Michigan, Min- 
nesota, Missouri, Montana, Nebraska, Nevada, New Mexico, Ohio, Tennes- 
see, Washington, Louisiana and Wisconsin, This would give greater protec- 
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tion in every way to our citizens, and would mean that a company which 
isn’t good enough to do business in New York isn’t good enough to do busi- 
ness in South Carolina. That is the kind of protection good citizens need, 
aad they will want no other when they become acquainted with the injustice 
as well as the injurious effects of a State deposit law. 





CHICAGO NOTES. 
[From Our OWN CORRESPONDENT. ] 

The appointment of William S. Warren as resident secretary of the Chicago 
branch of the Liverpool and London and Globe Insurance Company by the 
directors of this city was confirmed by a cablegram from Liverpool announc- 
ing that the home board had ratified the action. Mr. Warren takes charge 
of the department on January I, 1893, and is assisted by George H. Moore 
and John V. Thomas, respectively Michigan and Illinois State agents of the 
company. The two latter gentiemen hold the title of assistant resident secre- 
taries, and rank equally, They have been with the company within a few 
months of ten years each, and both have won their positions by hard and con- 
scientious work. W. 5S. Warren, who now succeeds to the management of 
this very importment devartment, his been connected with the company since 
December 3, 1866, holding various offices from office boy to city manager, 
which latter position he held upon the death of his father, William Warren, 
then resident secretary of the company, November 10, 1889. On the first of 
the following year Mr. Warreu, together with G orge Crooke, special agent 
of the company, were made resident managers under the associate title of 
Crooke & Warren. The present change is brought about by the desire of Mr. 
Crooke to retire to private life. 

Officers of the recently organized Chicago Mutual Life Assurance Company 
were elected by the trustees this week as follows: R. J. Bennett, president ; 
J. O. Curry, treasurer; F. N, Pitman, secretary, pro tem.; R. J. Bennett, 
E. H. Gary, J. McLaren, H. J. Straight and F. N. Pitman are a committee 
on by-laws, who will report at the trustees’ meeting, to be held December 14. 
The temporary headquarters of the company are at No. 118 Dearborn street. 

Manager Dudley of the Manchester Fire on Tuesday last reinsured the 
Illinois business of the Ohio Farmers, the contract taking effect from twelve 
o'clock noon. The deal is said to have been a good one for the Manchester, 

Still they come; the latest candidate for surplus business via the under- 
ground channel is the Commercial Fire of Mississippi. Ina statement issued 
the company claims assets of $158,376, composed mainly of 


November 5 
stock notes ‘‘ and other collateral investments.’ 

The Chicago agency of the Fidelity Fire of Cincinnati has been transferred 
from Schieble & Co. to James A, Miller & Co, 

E. J. Werner & Co, have removed from 220 to 226-228 La Salle street, 
where they occupy spacious quarters. 

It is rather early in the season to predict results, but I have it on excellent 
authority that the New York Life’s delivered business for 1892 will amount 
to in round numbers $165,000,000. Of this sum a goodly portion has been 
garnered in from the ‘* wild and woolly West.” 

Should E. J. Cleveland of wild-cat notoriety carry out his seriously con- 
sidered idea of starting a new insurance journal, with the avowed purpose of 


driving out the ‘‘ undergrounds” who infest and disgrace the insurance busi- 


ness, it would be a splendig illustration of ‘* Satan rebuking sin.” 
writing up” his own numerous firms. 


Of course 
E. J. would begin by ** 

Grey, Schwartz & Co., alias S. R. Lindsley, late of Philadelphia, with 
offices in the Masonic Temple, Chicago, are up for honors in the wild-cat 
brokerage field. The firm's connection with the Philadelphia underground- 
ers should cause agents and insurers to use particular judgment in monetary 
dealings with them. 

The Total Abstinence Life Association of America, with offices in the 
Royal Insurance building this city, has experienced during the past two years 
the remarkably low lapse ratio of three and one-half per cent per annum. 
Organized in 1889, the association is now operating in the States of Illinois, 
Minnesota, Michigan, Wisconsin, lowa, Missouri and Connecticut. On the 
first of January last they had insurance in force of nearly $11,000,coo, and 
will add to that amount $1,250,000 as a result of their 1892 writings. Good 
agents desiring to represent the association can make first-class connections by 
addressing Superintendent of Agents Knapp. G. A, W. 

CuIcaGo, December 12. 





ALBANY. 
[From Our Own CORRESPONDENT. | 
The most interesting piece of insurance gossip about the capital city the 
past week has, of course, been the rumor that Senator Hill would probably 
be the counsel for the Equitable Life Assurance Society. Efforts were made 
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by newspaper men to interview Senator Hill upon the subject, but in that 
quiet way, for which he is noted, he said, ‘‘ I have nothing to say.” Comp- 
troller T. D. Jordan of the Equitable denied the rumor, and that settled it. 
There is now, however, a rumor here that the senator has been approached 
upon the matter of accepting the position of counsel for some big New York 
insurance companies, and that he has the matter under consideration, The 
senator used the same words regarding the insurance rumors that he has so 
many times when asked whether or not he’s going to be married. 

Albany and New York newspapers have beth recently adopted the scheme 
of placing in their columns an insurance policy which was collectable upon 
the death of the person upon whose body it was found, or one which would 
furnish insurance for a year upon a person subscribing for the paper. Super- 
intendent Pierce has spent some time looking into the matter,and he has become 
convinced ef the fact that the scheme is illegal. He submitted the matter. to 
the Attorney-General a short time ago, and a hearing was held last week. Both 
sides of the case were fully reviewed. Upto Friday night neither side had 
submitted briefs, and, of course, the question has not been decided. A de- 
cision against the scheme will affect many papers and quash an objectionable 
manner of advertising. 

The State Board of Underwriters has advanced the insurance rates in the 
village of Ballston, up near Saratoga. The result has becn that the business 
men of that village have formed a mutual insurance association. ‘They will 
issue policies the same as the ordinary insurance company. They say that 
they're not afraid of the risks in Ballston if the insurance companies are, 

Ballston is not the only place where it is proposed to change the rate, for 
the underwriters of this State have commenced to get alarmed regarding the 
loss insurance companies have sustained in this city. The result is that they 
propose to change the rate altogether, and Secretary Fredericks of the State 
Underwriters Association has sent out a circular asking the insurance compa- 
nies as to the propriety of rerating the property of the city. As the board of 
underwriters of the city favor the change, it is possible that it will come about 
before many months. 

A decision upon the law relating to life and accident insurance corporations 
who work upon the co-operation or assessment plan was made Friday by the 
Attorney-General. After setting out the law, which provides that any society 
or subordinate lodge, or body of any secret, fraternal or industrial society now 
organized in this State, paying only sick benefits not exceeding $250 in the 
ageregate, to any one person in any one year, or a funeral benefit or relief to 
those dependent on a member not exceeding $350, shall not be compelled to 
report to the Insurance Department, he decides that this rule does not apply 
to the Ancient Order of United Workmen, the Catholic Benevolent Legion, 
or the Order of Benai Berith. The law also doesn’t apply to subordinate 
lodges of Masons or Odd Fellows when they report to their grand lodge. 

ALBANY, December 12. LENOX, 





IN AND ABOUT BOSTON, 
[From Our OwN CorRESPONDENT. ] 


The local insurance fraternity was greatly grieved last week to learn of the 
death of Frederick Bradley of the fire and marine insurance firm of Scull & 
Bradley. He had been ill for nearly a year, and for some time his early death 
had been expected. The deceased was one of the foremost marine under- 
writers of this country, and there are many to-day who owe what they may 
know about the business to the tuition they derived from him. Mr. Bradley 
was born in Charlestown in 1848, and leaves a widow and one child. 

The ‘‘Order of the World” has at last discovered that the climate of 
Massachusetts is not to its liking, and has moved out of the State down into 
Maryland, where it has secured a new charter under the laws of that State, 
It can, so it thinks, now return to this State and do business, but no one need 
doubt that Insurance Commissioner Merrill will keep his eagle eye upon every 
act of that concern. 

George E. Williams, for some time cashier at the Boston office of the Con- 
necticut Mutual Life, has just been appointed general agent for Eastern 
Massachusetts for that company, to succeed the late D. W. Kilburn. 

It is announced officially that despite the recent resignation of W. D. 
Worthen as general manager for New England of the American Indemnity 
Company of St. Paul, that that company will continue to write business in 
New England, and that J. Russell May has been appointed as Mr, Worthen’s 
successor. 

Word reaches this city that S. E. Barton is now at Spokane Falls, Wash., 
where he is not only enjoying the very best of health, but at the same time 
doing a little something in a business way. 

To-morrow (Tuesday) C. C. Bell is to be given a special hearing by the 
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Boston board on the question of the fine which he insists was unjustly imposed, 
the details of which have been given in this correspondence. 

A very enjoyable as well as profitable occasion was that of the regular 

quarterly meeting of the Massachusetts Mutual Fire Insurance Union, which 
was held last Friday afternoon at Young’s. Charles A. Howland presided, 
and the after-dinner taik was wholly confined to matters of interest to the 
mutuals, although at times the matter of coinsurance crept into the argu- 
ment, 
It is now a common rumor that the Governor has intimated that he will in 
the near future appoint one of his own political faith to succeed Insurance 
Commissioner Merrill. All, or at least nearly all, of the insurance men in 
this State hope that the rumor is not true. That not only the underwriters 
but the policyholders as well all unite in asking the reappointment of Mr. 
Merrill should be sufficient proof of the fact that if that official is not named 
as his own successor, Massachusetts’ popular young Governor will have made 
a great mistake, and one that the people of the commonwealth will not be 
slow in resenting. 

There is beginning to be not a little talk as the result of the delay of the 
New England Insurance Exchange in taking action on the alleged violation 
of the rules of that body in writing excess policies on the buiidings of Am- 
herst College. Over four months ago the Exchange was made acquainted 
with the alleged facts in the case, but up to date practically nothing has been 
done. Has the-matter been hushed up? This is the question not a few 
would like to have answered. 

A welcome bit of news came to the underwriters of this city last week in 
the shape of a rumor (and, as a matter of fact, it was a little more than a 
rumor) to the effect that Boston would soon be rid of its overhead system of 
electric street railway propulsion. This most welcome news came in the 
shape of a statement to the effect that the Thomson- Houston Company has 
just purchased a patent on the storage battery system from a Peabody (Mass.) 
inventor, and that at an early date the deadly trolley system will be replaced 
by this. Your correspondent has sought the officials of this company, but 
they are not, up to date, in a talkative mood. This very fact, however, 
serves to give credence at least to the supposition,that there is something in 
the wind. GIL, GILSON, 

Boston, MAss., December 12. 
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COMMUNICATIONS. 





AN AGENT WHO BELIEVES IN REBATES. 
[fo THE EpiIToR OF THE SPECTATOR. |] 


I have been for some time a subscriber to your paper, and presume that a 
large number of your subscribers are, like myself, assurance agents, both life 
and fire. I would suppose that it would be your aim to please your subscrib- 
ers, and I would suppose it would be to your interest to do so. 

But, on the contrary, you seem to actually go out of your way to annoy us, 
I see you have already driven one from your list by your own admission, and 
noticing that it does not seem to worry you much, I would like to ask if 
that is what you have been aiming at. I have not only to complain of your 
attack on the *‘ rebate evil,” but I also complain about your crusade some 
time since against commissions given fire agents and your contention that they 
should only get fifteen per cent. 

Now, underneath your attack on the ‘‘ rebate evil’ you are simply veiling 
an attempt to cut down the commissions of life agents. I never noticed any 
attack of yours on the ‘‘rebate evil’’ in fire insurance, and yet it exists. I 
never noticed any attack of yours on the ‘‘ rebate evil” in the hardware, fur- 
niture, dry goods or any other business, and yet you know it exists, always 
has and always will. Are you paid for this attack on your own subscribers? 

Yours truly, Looe BAKER. 

Morristown, N. J., December 5. 

[It is hardly worth while to reply to one who admits that he approves of 
practices that are condemned by underwriters in general as the worst evils 
that afflict the business of insurance—life, fire, accident, plate glass and every 
other kind—but as an old subscriber, we must say that he has read THE SprEc- 
TATOR to little advantage if he has not discovered that we are opposed to re- 
bates in any insurance as decidedly as we are in life insurance. The subject 
has been so fully discussed that our correspondent should know that the man- 
ayers of all companies look upon rebates as the most demoralizing feature of 
the insurance business, and it is but a few weeks since the National Associa- 
tion of Life Underwriters, composed of many of the best agents in the land, 
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adopted a memorial to the life companies asking them to devise measures to 
prevent the giving of rebates. Our correspondent will see, therefore, that 
THE SPECTATOR, in denouncing the ‘‘ rebate evil,” has been 1n line with the 
most intelligent underwriters of the country, and laboring in the best inter- 
ests of insurance. Our correspondent must know that a very large number of 
fire insurance companies retired from business within the past two years, 
driven out because it was impcssible to make their premium receipts cover 
their losses and expenses, There is an earnest effort going on now to reduce 
the cost of doing the insurance business, and one of the greatest leaks to be 
stopped is giving rebates to the insured—a practice wholly unnecessary, and 
that leads to much dissatisfaction among the insured. We trust that the 
writer of the above will look at the matter from an unselfish standpoint, and 
unite his efforts with those earnest workers who are now seeking to secure 
much needed reforms. —Editor THE SPECTATOR. | 














INDUSTRIAL ASSURANCE. 


(Our readers will oblige by sending us suggestions, items of news, etc., such as 
appointments of superintendents and assistant superintendents, or anything cf 
interest in connection with industrial assurance. ] 


—R. Cowgill has entered the ranks of the Peoples at Birmingham, Conn, 

—The Peoples promoted W. Pritchard to the superintendency of Reading, 
Pa. 

—The Peoples promoted D. J. Newbury to superintendent at New London, 


Conn. 
—The Sun Life promoted F. W. Smith to the superintendency at Memphis, 


Tenn. 
—The United States appointed John Crowther to superintendent at Norris- 


town, Pa. 
—F. Gebhardt has been promoted by the Metropolitan to superintendent 


at St. Paul. 

—The Prudential transferred Assistant J. W. Peoples from Buffalo to Dun 
kirk, N. Y. 

—The Metropolitan appointed C, T. Erdmann assistant superintendent at 
Albany, N. Y. 

—J. E. Sincock has been appointed assistant superintendent for the Pru- 
dential at Omaha. 

—E. A. Doling has been appointed assistant superintendent for the Metro- 
politan at Buffalo. 

—The Prudential appointed W. H. Vanderveer as assistant superintendent 
at Red Bank, N. J. 

—J. J. Egan has been appointed assistant superintendent for the Peoples 
at Woonsocket, R. I. 

—R. W. St. Pierre has been appointed assistant superintendent for the 
Prudential at Chicago. 

—The Metropolitan promoted Agent Graham to assistant superintendent, 
vice Assistant Matthews. 

—J. Nelson has been promoted to assistant superintendent for the Pruden- 
tial in the St. Louis No, 2 district. ; 

—The Sun Life has entered Ohio for business, and will make a number 
of appointments shortly in that State. 

—F. Guggenheim has been promoted by the Metropolitan to assistant su- 
perintendent in the Chicago south side district. 

—C. H. Graff, an old industrial worker, has been appointed assistant for 
the Peoples in Newport, Bristol and Warren, R. I. 

—The Metropolitan appointed Agent H. Schmitz of Chicago to assistant 
superintendent, and transferred him to Lincoln, Neb. 

— W. P. Thompson, at one time superintendent for the Prudential at Cleve- 
land, has re-engaged with that company there as assistant. 

—The Life Insurance Company of Virginia has appointed B. W. Proctor 
to be an assistant at Indianapolis under Supt. J. J. Williams. 

—F. Scheuneman of St. Louis has been promoted to assistant superintend- 
ent for the Metropolitan and transferred to the North Chicago district. 

—BIG.—How many death claims has the Metropolitan paid this year—say 
up to October 1? 37,409. This is more than twice as many as the tvtal 
number paid by all the life insurance companies in the United States (indus- 
trials excluded) all last year. Estimating five to a family, here are 187,000 
people benefited be or interested in the payments during the last nine months 
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by this one company, This number of claims represents a death every ten min- 
utes of every hour of every day since January 1. And it required nearly 
$4,000,000 to pay them !— Zhe Metropolitan. 

-—P. Slighty, S. Sorenson and F, Lothean have been promoted by the 
Metropolitan to assistant superintendent at Chicago under Superintendent 
Kraus. . 

—The claim is made that a scheme is under foot to start an indus'rial com- 
pany in connection with the Salvation Army, and establish agencies al] over 
the world. 

—We understand the United States have opened up at Omaha. There is 
likely to be a scrimmage for the largest debit now that three companies are 
operating there. , 

—Those of his many friends in this country will be pleased to learn of the 
election of Inspector Riley Lord of the English ‘‘ Prudential” to be Sheriff of 
Newcastle-on-Tyne. 

—The Prudential have opened up at Omaha, having placed F. G, Harvey 
there as superintendent. Mr. Harvey was an assistant superintendent in the 
Pottsville (Pa.) district. 

—The Peoples Industrial Insurance Company of Norwich, Conn., has 
passed a very successful year. In the four years of its existence it has an- 
nually made substantial gains in every item of its statement. and the close of 
the present year will show that the company has assets of $200,000, with a 
premium income ot $275,000. The conservatism of its manager, Wm. Fair- 
banks, is to be commended. No especial effort has been made to obtain a 
large business, but the States entered, Pennsylvania and Rhode Island, as well 
as Connecticut, have been systematically and thoroughly worked. 


—The ‘‘housewarming” of the Prudential proved a great success, and will be 
long remembered by those who participated. .On Thursday evening, Decem- 
ber 1, a banquet was tendered to 250 persons prominent in the company’s 
affairs, and a very enjoyable time spent. Speeches were delivered by Presi- 
dent Dryden, Vice-President Ward, the secretary, counsel and others con- 
nected with the directorate. The superintendents who spoke were: J. F. 
Collins, New York; F. Eichbauer, Brooklyn; J. Reeves, Camden ; J. Ber- 
kett, Philadelphia; P. A. Roth, Pottsville, Pa.; B. F. Bates, Chicago, and 
L. C. Davis, Louisville, Ky. Over 2000 field men took part in the parade 
on the 3d inst, at Newark, the two divisions forming on East and West Kin- 
ney street, marching then up Broad street to be reviewed by the Mayor of the 
city and the officers of the company. They countermarched to Broad and 
Market streets, and then made their way up Springfield avenue to Cale- 
donian park, and were entertained at dinner in the Fest Hall there, 


—It might be supposed when one considers the intelligence necessary to the 
conduct of life assurance agencies that the men holding them would not spare 
any effort at any time to develop their business and so gain the reward in the 
way of large commissions. The fact is, however, too well known and 
lamented that close supervision and constant urging is essential to the keeping 
up of a high standard of efficiency. Men will lag behind, will keep in the 
background when they ought to be in the front rank, and, recognizing this, 
companies and superintendents offer prizes to stimulate the field men to in- 
creased effort, and to bend all their energies to the task before them. Won- 
derful, too, is the difference to be noted when a competition is on ; offices are 
deserted by the agents, and you find plenty of them in the field making a 
steady canvass, and under the irmpetus given by the offer of a prize, which in 
value represents but a fractional part of the commissions from the business, 
the applications pour in. The subject is well worthy of consideration, and 
whoever succeeds in getting the agency staff to apply themselves vigorously to 
work in all seasons, without having to adopt measures to secure a spurt every 
once in a while, will have solved a problem which sorely tries the patience of 
those whose business it is to sell life assurance contracts under the industrial 


or ordinary form. 
EE ASS 


—The American Casualty and Security Company has just issued a very 
handsome calendar entitled; ‘* A winter’s walk with Cowper, selections and 
illustrations by Wedwo1th Wadsworth.” Cowper's well-known poem has been 
beautifully illustrated by the artist in water colors, and these water colors have 
been carefully reproduced with all the water color effects, each occupying a 
full page and surrounded with various decorations, The scenes selected for 
illustration are characteristic of the various months, while opposite to each 
is the monthly calendar. While the work is excellent, so far as the reproduc- 
tion of the water colors are concerned, we see no reason why the company 
should have sent to France to have them reproduced, when work quite as ar- 
tistic is done by our American lithographers and printers, Nevertheless it is 
a unique example of the annual calendar, and is worthy of being treasured as 


a work of art, 
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A Very Sneaking Wildcat. 
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**C, F. BLOOMINGDALE, agent, 617 Arcade, Cleveland, O.” A. person re- 
ceiving a communication upen a letter head bearing the above device, would 
naturally conclude that the office of the alleged company was located at Cleve- 
land, Ohio. But if the reader will put on his double-barreled, back-action 
magnifying glasses, he will discover on the banks of the river near the steam- 
boat the words ‘* Huntington, W. Va.,” which is the place of nativity of this 
sneaking wildcat that is ashamed of its birthplace. 

Turning to our West Virginia correspondence, printed a few months ago, 
relative to West Virginia wildcats, we learn that this magnificent feline 
entered upon its career with a capital of $50, all reported to have been paid 
up in cash ; also that it was not licensed to do business in West Virginia. It 
costs about $10 to obtain a charter for an insurance company in that State, 
but to do business there very much more is required, including a show of 
assets to the Auditor of State, who is also insurance commissioner, This is 
why so many disreputable companies have been chartered there and gone to 
other States in search of business. Who the incorporators of the Ohio Valley 
are we do not know, but Mr, Bloomingdale of Cleveland is apparently striv- 
ing to work off its worthless policies upon unsuspecting or unscrupulous 
brokers. He ought to be proud of a concern that is ashamed to state plainly 
where it is located, but relies upon his personal advertisement to mislead the 
public in that regard. He sends out a printed statement claiming that the 
company has $200,000 of capital stock, but does not state where it is placed 
er how it is available to policyholders. As a matter of fact, the concern is 
not licensed to do business in West Virginia or any other State, and brokers 
and propertyowners can have no confidence in it until it complies with the 
laws of some State, and receives an official certificate that its alleged capital 
is available for insurance purposes. 





Opening of the Penn Mutual’s New Offices. 


Tuk Penn Mutual Life Insurance Company stepped to the front on Saturday 
last. Ever since it erected its handsome new building on Chestnut street it 
has confined itself to the back part of it, occupying four floors. The growth 
of the company’s business has been so rapid, however, that a large additional 
force of clerks has been taken on, and in order to make room for them and at 
the same time get as many departments on one floor as possible, the company 
has now occupied the spacious office in the front of its building. 

On invitation of the company, on Saturday last, a large number of persons 
visited the building between 3.30 and 6 P.M., and all were charmed with the 
beauty of its appointments. No special decoration was needed, but greens 
and palms were distributed here and there, while a number of them on top of 
the vault served as a bower for the musicians, who played cheerful music 
throughout the afternoon while the guests wandered through the building. A 
luncheon was provided on the third floor and every guest found his or her 
way thither during the afternoon. The front office is a marvel of beauty and 
is probably the handsomest insurance office in the country. 

Imagine a room 100 feet in length, fifty-seven feet wide, with a ceiling 
supported by ornate and highly decorated Scagliola columns forty feet 
high ; the room itself bisected by a corridor ten feet wide, laid in marble, 
surrounded by the richest mahogany partitions, surmounted by silver-bronze 
fixtures and electroliers innumerable, all ablaze with light, and )ou may have 
some sympathy with the aged bank president whose wonder found expression 
in the quotation from Rip Van Winkle: ‘* Is dis de village of Fallin’ 
Vaters ?” 

Immediately in the rear is a room over fifty feet square to which the 
corridor leads by a marble stairway, the side walls of which are artistically 
paneled in Scagliola marble. This whole magnificent chamber is floored 
with Bardiglio marble and the walls are wainscoted with mahogany of great 
thickness, skirted by a course of dark Tennessee marble. The ceiling is sup- 
ported by six Ionic columns of marble thirty-five feet high, the caps being 
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dressed and the remainder polished. The walls are decorated in conformity 
with the windows which are between piers and rest upon the mahogany wain- 
scoting. The general color is in keeping with the ceiling. The rear room, 
last alluded to, was thought to be the largest, most ornate, best ventilated, 
and best adapted to life insurance purposes of any in the country. The recent 
changes, however, have developed the possibilities of the larger room, and it 
is safe to say that nowhere can be found so large a space so admirably fit- 
ted up for the purposes in view. These changes were effected at a cost of 
something less than $50,000, and have enabled the company, while providing 
adequate present facilities, to take also into its care the remote future, for it 
is entirely possible within the space now devoted to life insurance to conveni- 
ently transact the largest business in the world. 

The officers of the company, and its trustees, were all on hand on Saturday 
and acted as a reception committee. The incident is a noteworthy one in life 
insurance circles, though not to be wondered at from the standpoint of the 
Penn Mutual, which is, of course, that of a purely mutual company, and the 
mutuality of this old institution finds fullest exvression in the recegnition 
of the equal rights of every individualmember. It was eminently a policy- 
holders’ entertainment, inspired by them for the purpose of acquainting the 
public with some knowledge of the resources and growth of the oldest active 
Pennsylvania life company, and what it could do also in the way of dispensing 
hospitality. The reception was successful in every feature ; and looking at 
it from a business standpoint, must be influential in widening and extending 
the deserved popularity and esteem in which this company is held, 





Changes in the Atna Staff. 


LAst week the directors of the 7Ztna Insurance Company made the following 
promotions: Andrew C. Bayne, from secretary to vice-president; J. F. 
Dudley, from first assistant secretary to secretary ; W. H. King, from second 
to first assistant secretary ; E. O. Weeks, from special agent to second assist- 
ant secretary. 

On the occasion of the election of W. B, Clark as president of the company 
he was presented with an elegant cut-glass and silver claret cup, with the 
compliments of the officers and clerks. 





A New Organization. 

AT the meeting in New York ef representatives of numerous underwriters’ 
associations, the Underwriters International Electric Association was organ- 
ized, with officers as follows: C. E. Bliven, president ; C. M. Goddard, sec- 
retary and treasurer. An executive committee will be formed by the election 
of one member from each association represented. The electric committee 
is made up of Messrs. F. E. Cabot, G. P. Low, Leloup, W. McDevitt, Fitz- 
gerald and Van Giesen. 





The Schachte Matter. 


Ir seems that the letter of J. S. Middleton to the members of the South- 
Eastern Tariff Association, mentioned last week, has not met with hearty 
approval. As we understand this matter, Mr. Schachte of Charleston, S. C., 
formerly represented the Delaware, Germania, Home, Westchester, New 
York Underwriters Agency and Pennsylvania Fire. The Germania reinsured 
its Southern risks last spring in the Delaware, retiring from business in the 
South. Now it has appointed Mr. Schachte its salaried agent on condition of 
his giving the company his sole services, thus requiring his resignation of the 
agencies of the other companies mentioned. 

On this coming to the knowledge of the executive committee of the South- 
eastern Tariff Association, that body promptly passed the following resolu- 
tion: 

Resolved, That the companies in the agency of Henry Schachte of 
Charleston, be authofized to make extension of their policies in order to pro- 
tect their business from the competition of a company not a member of this 


association, and seeking to appoint a manager at a salary, in conflict with 
association rules. 


Mr. Middleton’s objection to this course was, we believe, based on the fact 
that the Germania is a member of the local board and complies with its re- 
quirements as to rates and rules. This, however, does not appear to relieve 
the South-Eastern Tariff Association from the duty of protecting its members 
from inroads upon their business, such as are apt to occur in cases similar to 
that of Mr. Schachte. We have no knowledge of any intention on the part of 
Mr. Schachte of diverting the business now on the books of the other com- 
panies to the Germania, If he should adopt such a course, the resolution of 
the executive committee will come into play ; if, on the other hand, he seeks 
only new business for the Germania, no harm will be done and everybody 
will be comfortable. We trust that this move of the Germania will not lead 

‘to hostilities, for fire insurance profits are already sufficiently infinitesimal. 
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MERE MENTION. 


—lIt is expected that a regular union compact will be formed at Minne- 
apolis. . 

—It is rumored that rebates at Louisville, Ky., will be ferreted out by a 
detective. 

—The Buffalo agent of the Glens Falls is advertising cut rates on 
dwellings. 

—Archibald Irwin, agent for the Connecticut Mutual Life at Cincinnati, 
died last week. 

—It is reported that the Michigan has withdrawn from the Western States 
and New England. 

—The Union of London has entered Ohio and appointed Simon Sturm of 
Cincinnati its agent. 

—Joshua Marvel, an agent of the Equitable Life in Philadelphia, is charged 
with embezzling $900. 

—The Illinois risks of the Ohio Farmers have been reinsured in the Man- 
chester Fire of England. 

—Judd & Parsons of Holyoke, Mass., have bought the business of the late 
F, A. Judd of Springfield. 

—An electric wire inspection bureau will be established by the Canadian 
Fire Underwriters Association. 

—The Hartford Fire sues the city of New York for $15,153 alleged to have 
been illegally col!ected by the latter, 

—Minneapolis and St. Paul fire insurance commissions will be reduced to 
fifteen per cent from January I, 1893. 

—Commissioner Magill of Michigan, accompanied by an expert, has gone 
to San Francisco to make an examination. 

—The Massachusetts Benefit Association issues a histerical calendar, show- 
ing noted monuments and Longfellow’s home. 

—E. H. & C. N. Robinson of St. Joseph, Mo., district agents for the 
Equitable Life, have had their territory enlarged. 

—The North Carolina Home of Raleigh, a protege of the German-Ameri- 
can of New York, will increase its paid-up capital. 

—The firm of East & Wineow, Cumberland, Md., has dissolved. Mr. East 
will continue to represent the Etna Insurance Company. 

—Wnm. F. Gorrell of Chicago, who is suing the Home Life for libel, has 
been indicted for conspiracy and forgery, and has been arrested, 

—The National Life Association of Hartford, Conn., expects to show in 
its next annual statement upwards of $15,000,000 of assurance in force. 

—The Michigan Life Insurance Agents Association has obtained the prom- 
ises of sixteen companies to discharge any agent found guilty of rebating. 

—Up to December I, this year, the fire losses in the United States are esti- 
mated to be within $4,000,000 of the losses during the same period in 1891. 

— Rumor has it that the Insurance Company of North America will reinsure 
the Home Mutual of San Francisco, and that the latter will retire from busi- 
ness. 

—The Brown warehouses at Baltimore, Md., with about 18,000 bales of 
cotton, were burned on Tuesday, entailing a Joss of about $750,000, largely 
covered by insurance. 

—The Home Benefit Association of New York will submit a proposition 
on December 31 to its members relative to reinsuring in the Commercial Alli- 
ance Life of the same city. 

—Joseph Atwell, a well-known life and fire insurance agent of Watertown, 
N. Y., who was at one time actuary and assistant secretary of the Empire State 
Life Insurance Company, died last week. 

—John S, Craig, a resident of Metuchen, N. J., and for forty-five years a 
surveyor for the National and Citizens Insurance Companies of New York, 
died Jast week, aged seventy-seven years. 

—Active oppositicn to a bill introduced in the Kentucky legislature requir- 
ing payment of a tax of 2% per cent on gross life insurance premiums will be 
made by the Life Underwriters Association of Kentucky. 

—The last number of The New York Review says: ‘‘ Chicago advices say 
that the Lloyds Plate Glass Insurance Company took a risk formerly controlled 
by J. A. Miller & Co., which figured at compact rates $156 for $12, and last 
week replaced a light costing $75 net.” President Beemer of the Lloyds 
denounces the above, saying it is as silly as it is false. No suchrisk has been, 
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or could be, passed at this office, and Messrs. A. Loeb, Son & Co., our Chi- 
cago agents, wire us, ‘* Don’t know such loss, premium or risk.” 

—Nelson F. Evans, formerly president of the Spring Garden Insurance 
Company of Philadelphia and a d-rector of the Spring Garden National Bank, 
has been found guilty of misappropriating the funds of the latter, 

—The Scania of Malmo, Sweden, which for years past has done business 
in this country only on the Pacific coast, has reinsured its American risks in 
the Royal Exchange, and will withdraw from the United States. 


—Morris Franklin, secretary of the agency depariment of the Sun Insur- 
ance Office of London, will endeavor to recruit his health by spending several 
months in Southern California. He leaves New York next Saturday. 

—It has been decided to discontinue the Western department of the Lon- 
don Assurance Corporation, headquarters at Chicago, after January 1. C. L. 
Case, now United States manager, formerly had charge of this department. 


—A. W. Ralston and C, E. L. Hinrichs have formed the firm of Ralston 
& Hinrichs at New York to adjust fire losses for insurance companies. Both 
of these gentlemen were long connected with the London Assurance Corpo- 
ration. , 

— Losses by fire amounting to $100,000 and upwards have occurred during 
the past week at Raymond, N. H.; Canton, O.; Jefferson, Mass.; Cleveland, 
O.; Cincinnati, O.; Milwaukee, Wis.; Salida, Col.; New York, N. Y.; 
Baltimore, Md. 

—The seven inspection districts of Iowa have been reorganized so as to 
form only three, which will be managed as follows: Eastern, by J. A. Brant, 
Davenport ; Middle, by G. E. Redfield, Des Moines; Western, by Henry 
Bennett, Council Bluffs. 

—The Northeastern Mutual Life Accident Association of Berlin Falls, 
N. H., is contemplating removal to Manchester, as well as the securing of a 
charter for an old line life company now in the possession of the New Hamrp- 
shire Fire Insurance Company. 


—The Boston Underwriters Inspectors Club has elected the following 
named officers: President, Geo. L. Elwell; vice-president, H. J. O'Neill ; 
secretary, Wm. H. Wedger; treasurer, I. W. Orcutt ; executive committee, 
F, E. Cabot, H. J. O'Neill and G. W. Wilson. 

—The receiver of the defunct endowment order, yclept the National Con- 
gress of Friends, has been instructed to bring suit against the officers of the 
order to recover a shortage of $17,000 in the funds. The receiver has also 
been directed not to pay any certificate that has been assigned. 


—According to newspaper statements Wm. B. Wadsworth of Buffalo has 
decamped with $150,000 to $200,000 of other people’s money. Among the 
sufferers is the Equitable Life, of which company Wadsworth was an agent, 
He had previously swindled many residents of Brooklyn, for which he served 
a term in Sing Sing. 

—The Columbia Mutual Life of Providence, R. I., is doing a good busl- 
ness for a new company, and may be expected to come rapidly to the front 
under the energetic management of those two old-time life men, Messrs. 
Dunham & Trafford. The Columbia will confine itself for the present to 
Rhode Island territory. 


—The bill in the Georgia senate requiring insurance companies to agree 
upon a fixed valuation for all property they insure before issuing policies upon 
the same, and holding them liable thereafter for the full amount of such 
policies in the event of loss, met with no opposition after being favorably re- 
ported and was passed unanimously. 


—Several weeks ago C. W. Holden of Boston caused the arrest of H. W. 
Simmonds, formerly employed in the former’s office, but now in business for 
himself, charging him with embezzling $1500. No indictment was found, by 
the grand jury against Mr. Simonds, and he now sues Mr. Holden for 
$10, C00, 

—As conditions ot re-entrance to the Pacific Insurance Union, the North- 
western National demanded the abolition of salaried agencies, the discharge 
by all his companies of any agent not remitting properiy, and the privilege of 
uncensured withdrawal in case these conditions are violated. All of these 
have been agreed to, and the company’s agent instructed to re-enter. The 
other resignations will be withdrawn. 


—James B. Estee of Milwaukee, Wis., is the Wisconsin manager of the 
National Life of Vermont. This is the first year the National has been en- 
tered in Wisconsin, and as a result of hard work by Mr. Estee and his staff, 
about $750,000 of new business will be the record for 1892. This is a good 
showing compared with the work done in other Western States where the 
National’s agencies have been established for some years, Even in Illinois 
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the company has never written more than $700,000 in one year. Mr. Estee 
deserves a great deal of credit for having placed Wisconsin in the first rank 
among the National’s agencies in the first year of its occupation, 


—IIarris & Carleton of Fort Worth, Tex., general agents for the New 
York Life, recently gave a dinner to their agents, which was also attended by 
Manager Wm. L. Hill of St. Louis, Superintendent of Agents Cerf and other 
prominent gentlemen. 


—Lieutenant Wm. King and Pipeman Christian Nehlig of the Lower Dis- 
trict Fire Insurance Patrol of New Orleans were recently presented with 
medals in recognition of their heroic conduct at the recent Grunewald Hall 
fire. Chairman P. F. Pescud made brief introductory remarks at the presen- 
tation, which was witnessed by a number of well-known insurance men. A 
letter from Secretary W. E. Dodsworth accompanied each medal. 


—The Atlas Mutual Fire Insurance Company of Boston, Mass., located in 
the Mason building, is gradually increasing its business. This company was 
organized last June, and is officered by John A, Pray, president ; John S. 
Murray, treasurer; Arthur F. Jones, secretary. Clarence H. Hayes, of L. 
Burge, Hayes & Co., is the manager. Up to December 1 the company had 
received $125,000 in premiums, and had only had $21,000-in. losses. 


—The Rutland Insurance Company of Rutland, Vt., capital $100,000, has 
organized with officers and directors as follows: President, Wm. H. Hub- 
bard; vice-president and agency manager, Chester Parmenter; secretary, T. J. 
Browne, formerly special agent for the Home of New York ; assistant secre- 
tary, E. M. Buck; treasurer, Rockwood Barrett; Wm. B. Smith, Wm, O, 
Parmenter. The company will establish agencies in Vermont, Illinois, and 
possibly other States. 


—McGilliard & Dark of Indianapolis have secured the services of J. R. 
Preston, formerly State agent for the Continental of New York for Indiana, 
but lately an independent adjuster at Jacksonville, Fla., where he had moved 
with his family, The firm have persuaded Mr. Preston to return and take 
charge of their agency force as State agent for Indiana. As Mr. Preston has 
had some thirty-five years’ experience in field work, he is a valuable acquisi- 
tion to their large general agency. 


—The National Fire of New York on Tuesday reinsured its outstanding 
risks in the Commercial Union of London, J. H. Kattenstroth, secretary of 
the National, becomes local secretary for the Commercial Union. The Na- 
tional had a premium income of $227,000 in 1891, which was somewhat in- 
creased this year. On January 1, 1892, the National had assets of $366,514, 
with a net surplus of $7180. The latter has grown some since the first of the 
year, but not enough to encourage the directors to remain in business. Henry 
T. Drowne is president of the company. 


—The managers of the Lumbermens Insurance Company of West Virginia 
are House & Co. of Cleveland, O., where the business of that company is 
conducted, House & Co, are also the Reserve Insurance Company of Cleve- 
land. The Houses want business for their companies. E. J. House is secre- 
tary of the Lumbermens, S. R. House is president, and H. G, House 
secretary of the Reserve. With them it is premiums, the payment of losses 
is a different matter entirely. They don’t expect to have any losses to pay, 
or to pay them if they do.— The Jnsurance World. 

—The Washington Life has won its suit against A. M. Halliday of New 
Orleans. Mr. Halliday gave his note for a part of the first year’s premium on 
a policy which he claimed was not the form he had applied for, but which he 
did not read until long after its receipt, trusting to the solicitor that it was 
correct. Judge King gave judgment for the plaintiff for their full claim, with 
costs, holding that the law was not designed to protect men from the results of 
their carelessness, and declaring that the contract was so plain and explicit 
that no man of ordinary intelligence could be deceived thereby. 


—The London Guarantee and Accident Company, the United States head- 
quarters of which are located in the Major block, Chicago, are now duly ad- 
mitted to and doing business in most of the States throughout the country, 
Departments have already been established as follows : New England States, 
Lowell, Seeley & Co. of Boston, Mass., managers; Pacific Coast, Voss, Con- 
rad & Co., managers ; Northwestern, comprising the States of Montana, Min- 
nesota, North and South Dakota, Fred L. Grey of Minneapolis, general 
agent, and W. A. Barnes & Co, of the same city, resident managers, Mr, 
Grey was formerly with the American Casualty and is a thoroughly capable 
man fer the position. The States of Illinois, Indiana, Wisconsin, Michigan 
and Iowa will be handled direct from the company’s offices in Chicago. A, 
B. Edwards is general manager and C, E. Waite assistant general manager of 
the United States branch. Liberal contracts can be secured in unoccupied 
territory by addressing the management, ‘ 
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TO SPRINKLER MANUFACTURERS. 
ARTIES WHO HAVE BEEN WITH ONE OF THE 


oldest sprinkler companies, want the agency of a sprinkler company not in the 
Can control a large and profitabie business, and some capital. 
Address, ** AUTOMATIC SPRINKLER,” 
610 Rratto Burtpinc, Cuicaco, ILL. 


combination. 








1841. 1892. 


eo INSURANCE COMPANY 


OF PHILADELPHIA. 
CAPITAL, - - - $300,000.00. 


THOMAS C. HILL, 
President. 


WILLIAM CILUBB, 


Vice-President. 


CHAS. J. WISTER, Jr., 


Secrctary. 


a — — 


FIRE INSURANCE ONLY. 


SPRING GARDEN INS. CO. 
OF PHILADELPHIA. 
FIFTY-SEVENTH ANNUAL STATEMENT. 





CaPITAL, - - - - - - - $400,000. 0c 
RESERVE FOR ALL LIABILITIES, - - - - 662,487.74 
SURPLUs, - - - - - - . 210,748.46 
Assets, Dec. 31, 1891, - = «= - = $1,273,236.20 


W. G. WARDEN, President. 
CHARLES ROBERTS, Vice-President. G.B. ARMITAGE, Secretary. 
CLARENCE E. PORTER, Ass’t Sec’y. 





ee OF THE INSTITUTE OF 
ACTUARIES. 


VOLUMES 26 and 27, 


Either the complete volumes or single parts. Address, stating price, 


“B. W. G.,”’ P. O. Box 1117, New York, N. Y. 


“The Hub” of Plate Glass Insurance. 








Larcest Assets, Larcrest INCOME AND LARGEST 


RESERVE OF ANY PLATE GLass INSURANCE 


CoMPANY IN THE WORLD. 





Higency Wants. 








EW YORK LIFE INS. CO., DEPARTMENT OF 

Arkansas and West Tennessee. Gilbert D. Raine & Co., General Agents, Memphis, 

Tenn., will give one or two first class specials ** Top contracts” if application is made at once. 
This section is particularly prosperous this season. 





ie L. MESHIER, 


GENERAL AGENT OF THE 
NEW YORK LIFE INSURANCE COMPANY AT LINCOLN, NEB. 


For Southern Nebraska and Northern Kansas, Liberal contracts awarded live men. Come 


to the field that is ripe for the harvest. 


RYAN McCULLEN, Jr., 
MANAGER SOUTHEASTERN DEPARTMENT, 
NATIONAL LIFE OF HARTFORD, CONN., at RicuMonp, Va., 
Offers splendid opportunity to men of integzity and ability, to act as General and District 
agents, with first-class RENEWAL CONTRACTS. 


CORRESPONDENCE SOLICITED. 


HE NEW GUARANTY POLICY OF 
THE UNION CENTRAL IS A WINNER. 
Every element of estimate eliminated. Every thing in the policy guaranteed. A few 
more General and Special Agents wanted. Men who can show good records for integrity 
and push, whether they have had experience in insurance or not, will be given “* TOP” 








contracts. ie f 
T. S. LOWRY, Department Manager, 


Macon, Ga. 


ETROPOLITAN DISTRICT, PROVIDENT SAV- 
INGS LIFE ASSURANCE SOCIETY, 


29 BROADWAY, - - - - NEW YORK CITY. 
WANTED! 


A few good men in the Metropolitan District; also general agents for New Jersey, 
Connecticut and Long Island. Top contracts. 


H. V. CLEAVER, Manager Metropolitan District. 








H. PLANT, GENERAL AGENT THE NEW YORK 


e Life Insurance Company at Macon, Georgia, for the Department of Georgia, 
Florida and East Tennessee. Good Contracts and Good Territory for First-class Specials. 





IMPORTANT. 
ANTED BY THE HOME LIFE INSURANCE CO. 


general and special agents for the City and State of New York. In thirty-two 
years the Home has paid in dividends alone over 48 per cent of its present Assets and its 
interests has paid all death claims. 
Writes the most liberal policy, with cash values after the fifth year and has the largest 
per cent of assets to liabilities. Address stating experience, if any, 


CARPENTER & MADDEN, Generar Acents, 40 Broadway, New York. 





oe INSURANCE AGENTS 


At liberty to make contracts, are invited to communicate with the 


Home Life Insurance Co. 


TEMPORARY OFFICES: PULITZER BUILDING, NEW YorkK CIty. 


The Policies of the ‘‘ HoME” are broad and liberal, both as to terms and 
conditions, and contain all the advantages and options of modern insurance 


contracts. 


GEO. H. RIPLEY, President. 


Wn. A, NeweEL., Manager Western Department, Chicago, Ill, 





EQUITABLE LIFE ASSURANCE SOCIETY, DEPARTMENT OF 
WASHINGTON AND NORTHERN IDAHO. 
ANTED: ACTIVE, ENERGETIC, CAPABLE 


Solicitors, Only men of character and integrity need apply. 
Liberal contracts and unequaled territory. 


W. J. MORPHY, Manager, 
SEATTLE, WASHINGTON. 








